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'Our V|s|on is to make space technology T
 availableto everyone Form;proved lrfe on .':_;
o earth and beyond ‘

e ,'In March 2017 Unlbap Was l|sted on the ]
P ".Nasdaq Flrst North Growth Market

Founded in 2013 ENEN academlc spln off

; f_'-_WIth expertlse in areas |nclud|ng industrial e
. automation, art|f|C|al|ntell|gence |mage e
'-'analy5|s and space systems "
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~ 37talents based. in Uppsala a'nd VaStera-s.i oy

Our space products have been used.ln Orblt-.;- |
; around Earth since 2016 . -

Qur Computer'iXS fli ght’p_r.ovensince 2022.

, ‘




i

; Why Unibap is a unique case:
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Current Market Environment

The — is there;toc'at'ch!

* Increased access to 'space; "

- ! Rapidly changing .uncertainworld situation..

: 'Inc'reased,interest in .on‘—boa rd computing, makingas eonfiden’etoinv'est for t.he fUt'u_r,e.‘...".f :

» Tier 1 customers drive hi’gher requirements on ou sses and operations.

£ Constellatlons have bee

| computlng |n spag TR Ly

Localpe

A

‘s;@,stay ahead o thecem yetitic .
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- Space challenqes'andcost drivers

B UNIBAP

Today: Sense-Store-Downlink | Today: Sp‘ace data
when passing a ground station | | communication is expensive

because of limited bandwidth
Data often first in, first out

0ld GO Gication and resource prioritization.
without prioritization : ~ , bandwidth and | '
information costs ~
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. o Today: Applications are not ﬁ AI or cloud «—-—Sh'a:'" > . o e
e derIG e arbit no Y = T Everyone _-:i | _hTodayilNo ablllti/] to partition
. o TR o noThaus pays for . thesatellites, or share resources

operations levering 100% between the assets. Always
constellation investments serving 1 customer at the time. ™
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Increase data processing
capabilities with actionable

information in 1-3 Minutes !
Timely

Actionable
Information

Cloud, edge,
E and storage
in orbit

e
£ o

Reduce application deployment
time. App has been adopted and

deployed in orbit in ONE@ week
instead of 6-18 months

Better use of
bandwidth and

Cost
reduction

Serve many
customers

Reduce mission cost by
minimizing bandwidth usage

with up to 99.9 %

Increase satellite utilization

potential with > 30 times or
more, leading to increased

revenue and profit.

JWsiness in orbit
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Thec’omponentsof SpaceCloud® P T i :
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 Hardware - o by SoftwareFound_ation

Apps (Own & Third party) ~ Technology sharing
o . , “with Earth'

Flight Model (FM)
Engineering Model (EM) -
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The typical Custdmer journey durihg_qua'lification 'and validation

6-24 Months | B _ 12 Years' e ~ Procure multiple FMs for
Evaluate use cases, @~ +Buyintegrate EMfor - FM for operations and. | : clon?tellatlons '
develop solutionsand =~ satellite design and A | bﬂusmess case validation Mu tlp e oroloectsmo MEUR
build business case e validation. Ly L] i f Proj
k A i il . B
’ el R \ { |

1-3 x FM for

validation
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The typical journey after being proven in space

o

Unibapreceives large SpaceCloud order for
satellite constellation

| Unibap AB (publ) has received an order of KUSD 750 for spaceflight products and
support from the SpaceCloud product portfolio. This order is the first part of asigned

agreement with a total value of MUSD 1.98, with delivery to be made between 2021
and 2023. Thereafter the agreement includes an option for volume shipment of up to
50 spaceflight units.

NERLADDNINGSBARAFILER

BN international aerospace company where Uniba

Engineering mOdel (EM) . ':- their space portfolio.

Engineering Support FMs for validation

Constellation FM
volumes

g . r;‘ 5 “'-Q : 7"”. - : ~" € "“-
f..,2 3 y@rs dur,a |o ) T e T i 2 4 years duratJon :
: = . G T o B apin © SWLE TR : _ g =



In orbit Infrastructure market

Satellite launches until 2040 |
>40.000 satellites globally |
>19.000 potential computers for Spac:eCloud2

Commercial actor examples: Governmental actor examples: Civil & Defence

%\\\ (s,

R "'--._.-
M

/
- /// LOFT ORBITAL
A

ThalesAlenia

Commercial

Rymdstyrelsen
70 % i

Swedish National Space Agency

L %ispire planet. K I

= Gov:

/ Civil &
Defence @ AIRBUS

30 % DEFENCE & SPACE SATELLOGIC

Infrastructure (HW + OS) NOOCG

1) FN International Telecommunication Union (ITU) Company logos are only to illustrate potential customers or partners in the area and do not in any way confirm a business relationship.
2) Al applications, weight = 10 kg, ex China, Russia and embargo countries
8



In orbit and on Earth Apps and Data market

Total Service provider market is estimated to 258 BUSD in 20213
The total space economy is expected to growth by 74 % by 20303

Actionable information:
Breaking new ground and developing new business models

. % A
~ AR

!
i

A
%% Z
& e
o 5 &S L3HARRIS P SAAB
Commercial o N FAST. FORWARD. u b'@tlca st
70 % 5-50 % 2y

AGENIUM

> i 2N Gov:
_— Civil &
. Defence
30 % Infrastructure only V-NOVA
Infrastructure (HW + OS) SpaceCloud® Apps & Appstore = Data and data processing

Company logos are only to illustrate potential customers or partners in the area and do not in any way confirm a business relationship.
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Revenue split

Roadmap to success
SpaceCloud® our business foundation

1. Building the foundation with SpaceCloud® infrastructure in orbit

2. Applications gwéthe satellite utilization potential and value of SpaceCloud®

> / v _/,,/""'
3. Adds new pOS}I'bIIItIeS/)'{e“ and/process data P

7 ///// e 4(\ Proc

A

* S

units pe

SpaceCloud"®

)

s

——
. "
0S & Services "™

4 2024 2025

SpaceCloud®
Infrastructure

Time 12



Product status: SpaceCloud® infrastructure UNIBAP

iX10 family
TRL-9
2023/2024

Mt g

Start of sales

TRL 8

TRL 7

Flight qualified

Model demonstration for operational
environment

TRLY ——
Flight proven

Space Technology R&D TRL 5 Models (full scale) demonstration in relevant environment 1X.5
- family

Breadboards (reduced scale)} verification in relevant _
TRL 4 - environment TRL=9

2022

Functional verification

TRL 3

Proof-of-concept

TRL 2

Application formulated
TRL 1

Basic principle

2022-10-31

iX20 family in
early formulation

© Unibap 2022

NASA maturation definition:
TRL

Technology

Readiness

Level

13



UNIBAp
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SpaceCloud® in space

SPACE PROVEN

Edge CloUd Storage Machmé Learnmg R 2

‘June 30,2021

‘Launched -

AN
AV
L

I
N TRILLIUM EUROPE

| L - o ' o L - | , AGENIUM i
Launched . RN - - A seace |
January 13,2022 - C, A Cosa; NASA 45
| = S - o= A icll

UNIBAP B



Accomplishmentsin 2@22"

Prepared Unlbap for volume mfrastructure orders

* Flight proven iX5 (TRL 9)

* Proven operatlons i space (e.g, data model updatlng and |nstall|ng apps on
orbit) - ~

* New offlce for growth . .
« Establish productlon faC|l|ty, |nclud|ng clean room for low volume productlon
+ Improved QMS, processes and prod | tlon to T|er 1 customers
 Recruited more eng|ne S, I anager ‘
~* Secured inventoky
shorta o and avoid further re- des.tg Sa a dTre-qualifice LO s‘ ;N -
production of |X10 faﬂm&ly after§ev§ral re- desrgns d 0 con
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Prioritiesih2@23;

* Finish the iX10 family and reIease |t on the market e
°* Scale productlon and deI|very organization for volumes of 100 FI\/I per year' i
. Contlnue iX20 deveIopment to malntaln our Iead on competltlon |
. . Contlnue to |nvestment in certlflcatlons processes and tests for T|er 1
R Increase the vaIue offerlng W|th soft vare

o) llcatlons in SpaceCIoud

LS _Increase support organi; . S
o '-Establlsh us
Strengtf



anagement: ,

_’—:r ' 5, .. | e

Johan Aman . e ._'Le’n,a'_'W'Jah_'s's“o_n £ S Fredrik Bruh"n, ‘ " Mathias Persson, Richard Peterson Wigh ~ Jens Lagergren
~Incoming CEO = o ActING CEQ BT *.7 v »F Y Chief Evangelist ‘& Head of In-Space . Head of On-Earth CFO

" . . : ‘Head of comms’" and talent .Co-gounder 8 - -~ Technologies _ Applications
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m.  Andras Vajlok - ‘Dr. Fredril ~ Karin Nilsdotter
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